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Columbus Life Insurance Company has been 
committed to offering life insurance and annuity 
products through independent producers and 
firms since its founding in 1906. 

Backed by a tradition of strength, stability 
and prudent operating practices, we remain 
dedicated to offering producers and their 
clients a product portfolio that is competitive, 
straightforward and attractive. 

While our network has grown to almost  
7,000 independent producers nationwide, 
Columbus Life remains focused on delivering 
high-touch service, fast business processing, 
and personal, long-term relationships with its 
loyal independent agents. 

In addition to providing valuable educational 
content to producers and clients through its 
digital and social media channels, Columbus 
Life’s mobile app continues to make doing 
business even more seamless for producers — 
anytime, anywhere. 

Customer Focused

A renewed focus is on identifying key touchpoints 
that elevate producer and client relationships with 
Columbus Life. We are continuously monitoring 
perspective and progress over time. Our aim 
is to better inform the operational decisions 
that expand and enhance relationships. For 
example, in 2019 we expanded our accelerated 
underwriting program. The result: more clients 
receiving faster delivery of their policies.

Respected Relationships

Columbus Life continues to be very purposeful 
when selecting independent agents and agencies 
with which to collaborate and partner. Factors such 
as proven quality of business, sustained loyalty 
and shared commitment to valued relationships 
will always be decisive to our partnerships. Just 
as many producers in previous generations came 
to our business through career agencies that 
provided a strong base of training, we are proud 
to partner with independent agencies throughout 
the country that share those same values.

Sustained Value

Because Columbus Life must continue to 
deliver real long-term value, it is essential 
that our product portfolio remain complete 
and competitive. Rest assured, with every 
enhancement and introduction, we remain 
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steadfast in our belief in the importance of 
providing responsive features that are clear 
and concise, transparent and, where possible, 
contractually guaranteed. In 2019, our traditional, 
non-leveraged indexed universal life (IUL) product 
continued to grow in popularity. As a result, 
target premium growth for IUL increased 14% 
over the prior year.

Culture Driven

Columbus Life remains proudly rooted in the 
same values upon which our company was 
founded 113 years ago. We have persevered by 
aspiring to provide our policyholders with what 
our founder described as “the best insurance 
for the least money.” While the marketplace and 
distribution models for insurance have changed, 
this value remains the same.

Whether you are a producer or customer, and 
whether you began a relationship with us in 
2019 or many decades ago, we thank you for 
choosing Columbus Life. We will work hard to 
continue to earn your business and uphold 
your confidence by providing responsible, 
sustainable financial solutions.



Consolidated and Condensed GAAP Balance Sheet
$ Thousands | December 31, 2019
Assets

Debt securities  $38,262,899
Equity securities 2,600,018
Other invested assets 11,028,709
Other general account assets 4,056,463
Assets held in separate accounts 2,479,565

Total assets  $58,427,654

Liabilities and equity
Future policy benefits and claims  $40,452,277
Notes payable       985,478
Other general account liabilities     3,626,381
Liabilities related to separate accounts     2,479,565

Total liabilities 47,543,701

Total equity     10,883,953

Total liabilities and equity  $58,427,654

Columbus Life Insurance Company Western & Southern Financial Group

Columbus Life 2019 Financial Highlights
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Consolidated and Condensed GAAP Balance Sheet
$ Thousands | December 31, 2019

Assets
Debt securities  $3,678,529
Equity securities 114,367
Other invested assets 786,443

Total invested assets     4,579,339

Other assets 456,438

Total assets  $5,035,777

Liabilities and equity
Future policy benefits and claims  $3,660,202
Other liabilities      427,664

Total liabilities     4,087,866

Total equity 947,911

Total liabilities and equity  $5,035,777

Consolidated and Condensed GAAP Income Statement
$ Thousands | Year ended December 31, 2019

Revenue
Insurance premiums and product charges  $    140,644
Net investment income 194,515
Net realized investment gains (losses)  4,196
Commissions, fees and other income        91

Total revenue      339,446

Benefits and expenses
Policyholder benefits, interest credited 
and dividends to policyholders 257,637
Other operating expenses 66,966

Total benefits and expenses      324,603

Income before income tax expense 14,843
Income tax expense (benefit)        835

Net income  $      14,008

Statutory accounting 
principles



This may contain information obtained from third parties, including ratings from 
credit ratings agencies such as Standard & Poor’s. Reproduction and distribution 
of third-party content in any form is prohibited except with the prior written 
permission of the related third party. Third-party content providers do not guar-
antee the accuracy, completeness, timeliness or availability of any information, 
including ratings, and are not responsible for any errors or omissions (negligent 
or otherwise), regardless of the cause, or for the results obtained from the use 
of such content. THIRD-PARTY CONTENT PROVIDERS GIVE NO EXPRESS OR 
IMPLIED WARRANTIES, INCLUDING, BUT NOT LIMITED TO, ANY WARRANTIES OF 
MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR USE. THIRD-
PARTY CONTENT PROVIDERS SHALL NOT BE LIABLE FOR ANY DIRECT, INDIRECT, 
INCIDENTAL, EXEMPLARY, COMPENSATORY, PUNITIVE, SPECIAL OR CONSE-
QUENTIAL DAMAGES, COSTS, EXPENSES, LEGAL FEES, OR LOSSES (INCLUDING 
LOST INCOME OR PROFITS AND OPPORTUNITY COSTS OR LOSSES CAUSED BY 
NEGLIGENCE) IN CONNECTION WITH ANY USE OF THEIR CONTENT, INCLUDING 
RATINGS. Credit ratings are statements of opinion and are not statements of fact 
or recommendations to purchase, hold or sell securities. They do not address the 
suitability of securities or the suitability of securities for investment purposes, 
and should not be relied on as investment advice.
The ratings are current as of October 7, 2020, and are subject to change. Ratings 
refer to the claims-paying ability of the insurance company and do not reflect 
the performance or safety of any investment product. The rating agencies listed  
above are independent of each other and use proprietary evaluation criteria 
and rating scales.
Life insurance and annuity products are not bank products, are not a 
deposit, are not insured by the FDIC, nor any other federal entity, have no 
bank guarantee and may lose value.
Columbus Life Insurance Company, Cincinnati, Ohio, is licensed in the District of 
Columbia and all states except New York. 
© 2020 Columbus Life Insurance Company. All rights reserved

Outstanding Strength
A+ SUPERIOR A.M. Best

Superior ability to meet ongoing insurance obligations (second 
high est of 13 ratings; held since June 2009)

AA– VERY STRONG Standard & Poor’s

Very strong financial security character istics (fourth highest of 
21 ratings; rating held since August 2018)

AA VERY STRONG Fitch

Very strong capacity to meet policy  holder and contract 
obligations on a timely basis (third highest of 21 ratings; rating 
held since June 2009)

96 OUT OF 100 Comdex

The Comdex Ranking is a composite of all the ratings a company 
has received from the major rating agencies. It ranks insurers on  
a scale of 1 to 100 (where 1 is the lowest) in an effort to reduce 
confusion over ratings because each rating agency uses a 
different scale.




